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[MocranoBka mnpobaemu. Ha cporopHi, KiNBKICTh HAayKOBUX [OCIHIKEHb 31 CIpoOaMH HOBHX
TpaKkTyBaHb MapKETHHTY, HOro iHCTPYMEHTIB, METOJIUK, HOBUX CTpaTeriii HEBIMHHHO 3pPOCTAE, 3 SBISIOTHCS
HOBI myOJtiKanii, SiKi MOTOBHIOIOTH Ta PO3IMIMPIOIOTh HAYKOBI 3HAHHSA 3 MApKETUHTY, 30KpeMa 301JIbIIyeThCS
KITBKICTh HAYKOBUX MYONIKaIliii Mpo CIIOKWBYY IIHHICT, SIKICTh TOBapiB Ta MOCTYT, 3aJOBOJICHICTh Ta
JIOSUTBHICTh CIIOKUBadiB. BoJHOYAC, CKJIAHUM Ta HEOJHO3HAYHUM Y TEOpii MapKETHUHTY 3allHUIIAEThCS
PO3YMIHHS TIOHSITTS «CIIOKUBYA I[IHHICTB», PO3YMIHHS TOTO SIK BOHA (OPMYEThCS Ul Pi3HUX KaTeropid
CTMOKHUBAYiB, 30KpeMa CMOXKHBAYIB PEKPEAIlifHUX MOCIYT, SAKi i KOMIOHEHTH, K CIIPUHAMAIOTh «CIOXHUBUY
MIHHICTB) TOKYIIII MOCIYT, SKHH CTYIHB 3B A3KY «CIOKMBYOI ITIHHOCTI» Ta SKOCTI MOCIYTH ISl PI3HHX
KaTeropiil MOKYIIIiB, SIK MMEPETBOPIOETHCS 1HTEHIS MOBTOPHOI MOKYNKH y HaMip, Ta KOIH i YoMy L€ He
BiI0OyBa€eThCS. BUHMKHEHHSI IIMX TUTAHb OB’ SI3aHO 13 THM, [0 HABKOJIMIITHINM CBIT 3a 2 OCTaHHI JECATHPIYUS
KapIWHAIBHO 3MiHUBCS. Lle cTanoch BHACTIMOK MPUCKOPEHHS PO3BUTKY HOBHX IHHOBAI[IHHUX TEXHOJIOTIH y
JKUTTI CyCHUTBCTBA, 30KpeMa TIOSIBH TTaHAEMil, 3arOCTPEHHS CBITOBOI IMOTITHYHOT KPHU3¥, BHHUKHEHHS HOBHX
XBWJIb €KOHOMIYHUX KOJIMBaHb. Bure3aszHadeHi (pakTopu 3yMOBWIH JIOKOPIHHY 3MiHY CTOCYHKIB JIFOJTUHHU 3
HaBKOJIMIITHIM CBITOM, 3MIHHJIM ii CIOCIO >KUTTSI, CHOXXHUBaHHSI, BIIOJOOAHHS, MOTPEOH, YKUTTEBI IMIHHOCTI,
CTaBJICHHS 0 HABKOJHUIITHLOTO CBITY, @ TOMY 1 CHPUHHSATTS IIHHOCTI TOBapiB Ta MOCTYT. SIK HACTIIOK, 3MiHI
BiZIOYJUCH 1 Y KOMITaHISIX-TIPOBaiiiepax TOBapiB Ta IMOCIYT, SKi pa3oM i3 PO3BUTKOM IH(PPOBOTO CYCITiIbCTBA,
3MIHWJIM KOMIUIEKCH MapKETHHTY: 30KpeMa CIIOCOOH peKJiaMyBaHHS, IPOCYBaHHS, IPOAAXY HOCIYT, a TAKOX
3MIITHWIH Ta TIPUCKOPHITH 3BOPOTHIN 3B’ SI30K 13 CIIOKUBAYEM.

Buninennss HeBupilleHUX paHille YacTHH 3arajbHoi mpodsaemu. [lin yac MOKYNKH TOBapy
MpOLeCH CIOKHUBYOTO BUOOpPY Ta (OPMYBaHHS «CIIOKMBYOI I[IHHOCTI» € JOOCTaTHRO BHBYEHHUMH 1
nepeabdadyyBaHUMH, K i caM ToBap. BojHouac, mpH MOKYII MOCIYrH abo cepBicy, KM 94acTO HE Mae
MaTrepiaabHOI CKIIAJ0BOi, BaXIIMBY POJb BIAITParOTh €MOIIil BiJ MOKYIKH, IIHHOCTI JIOJWUHHU, CIIPUHHATTS
MOKYIIKM, BpaxkeHHs Bijg cepBicy. Came 3 Iliel MpUYUHM OCOOJMBUEN IHTEpPEC HAYKOBI[IB Ha ChOT'OJHI
MPECTaBIsse MApKETHUHT peKpeamiiHuxX Mmociayr abo MapkeTWHr cepsicy. Ilocmyru abo cepsicu, 110
HAJAIOTHCS IMAMPUEMIIIMH TIPEICTABIMIOTh BEIUKY 3aIliKaBICHICTh HAYKOBIIIB, OCKUIBKHA 33 TaHUMH
CeitoBoro 0aHky cdepa cepricy (mocuyr) 3aiimae 64,3% cBirooro BBII cranom nHa kinerns 2020 pp. Kpim
TOTO, ICHy€ TEHACHLIS 10 3pocTaHHs cepu mociyr y cBiTi 3a octanHi 10 pokis. o chepu mocayr BizHOCATH
psAd ramysed, TakUX SK TPAHCIIOPT, XapuyyBaHHS, PO3MIIICHHS, MEIWYHI IOCIYTH, CTPaxoBi, (hiHAHCOBI
MIOCIYTH, PO3Bary, OpeHa ToIo. B Toii ke uac, Benuke 3HaueHHs s cBitoBoro BBII Bigirpae pekpearitiiina
cdepa. 3a ganumu opranizanii «ITB WorldTravelreport» y 2019 poui koxHe oguHaauATe podode Mmicue y
CBITI Hanexkano cdepi pekpeariiHux nocayr. J[is po3mupeHHs 3HaHb Cy4acHOTO MapKETHHTY, Mepel HAYKOO
CHOTOIHI TIOCTa€ THTAHHSA KpaIIoro PO3YMIHHS TIOHATTh «CIIOXKHBYA IIIHHICTB», «CIIOKMBYA IIHHICTH
MOCITYTHY, «CKJIQJAOBI CHOXHMBYOI MIHHOCTI TOCHYyTW». BaXIMBUM € pPO3yMiHHS CIIOKMBYOI I[IHHOCTI
PEKpealiifHuX TOCIyT, Ki HalOiIbIIe BUPI3HAIOTHCA CaMe «EMOLIMHOI0» CKIaJO0BOIO, alke peKpeamiiiHa
MOCJIyTa — Ie TIOCJTyTa HallpaBJieHa Ha BITHOBJICHHS «IYIIEBHOTO» Ta «(pi3nuHOro» cTany moauHu. [ToHATTS
«peKkpearliifHa ocayra» MoyKHa BU3HAYUTH SIK ITOCIYTa, sika HalaeThesl cy0’ €KTy peKpearii A7l BiTHOBICHHS,
BiNIOYMHKY 32 PaxyHOK ()i3W4HOI, TyXOBHOI, pO3yMOBOi, €MOLIHHOI, IHTENEKTyalbHOI aKTUBHOCTI Ta AJIs
OTPUMAaHHS 3aJI0BOJICHHS 1HAWBiTyallbHUX TOTpeO; BOHA MOXxe OyTH HalaHa SK 32 MiCIEM IOCTIHHOTO
TIPO’KMBAHHSI JIFOJWHHM TaK 1 3a Horo Mexamu. OHaK, BUBUCHHIO CIIOKHMBUOT IIIHHOCTI PEKPEAIHIX TOCTyT
MPUIIICHO HEJOCTaTHRO YBaru y HayKoBii jiteparypi. Came 1e 3yMOBHJIO TOLIIYK BH3HAYCHHS CIIOKHUBYOI
LIHHOCTI PeKpeariitHux MmociyT y NaHii myOoikarii.

Meta, qu3aiiH Ta MeTOAU AOCTiT:KeHHsI. METOI0 IOCHIKEHHS € TMPOBEICHHS aHalli3y HayKOBOI
JiTepaTypu JUIs BU3HAYCHHS Ta YTOYHCHHS TOHSTTS «CHOXHBUOi LIHHOCTI» peKpealiiiHol MocIyru Ta
3IIHCHEHHs IHTETPOBAHOTO aHaJi3y Pe3yNbTaTiB AOCHIIKEHHS CKIaJOBUX CIIOXKHMBYOI LIHHOCTI. 3 Wi€r0
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METOI0 JOITPHO BHKOPHCTAaTH Ta aJanTyBaTH HAYKOBUHW METON CHCTEMATHYHOTO OTIISANYy. 3BUYAHHN
JITepaTypHUA OTJISA yCIX JPKEpeN i3 MapKeTHHIY € MPAaKTUYHO HEMOXKIUBUM IS JOCHITHUKA, OCKUIBKA
pe3yAbTAaTH NOLIYKOBHX 3alIUTIB MOXKYTh HaJllUyBaTH JECATKU TUCSY pKepe. Lle yHEMOKIIMBITIOE i KpUTHYHY
OIIIHKY JIiTepaTypu. BBaXKaeThCs, 10 TPATUITIHHUHN OTIISA JTITEpAaTy Py Ha BiIMIHY BiJl CACTEMAaTHYIHOTO OTJISATY
Jla€ JIUIIE 3arajibHy OIIHKY JOCTIKYBaHOTO NMuUTaHHS. CHCTEeMaTHYHHN OTJIST BKIFOYAE TaKH METOJ| SK
MeTa-aHaji3. MeTa-aHaii3 moyajiy 3aCTOCOBYBATH y IICHXOJOTIT KiIbKa IECATWIITH TOMY, a BIEpIIE TEPMiH
«MeTa-aHami3» OyB 3amponoHoBanuii JlxoHoMm ['maccom y 1976 pori. [61, 26 |. Merta — aHami3 K KiTbKiCHUIH
HayKOBHU METOJ] Ha CHOTOJIHI Ha0yB IMMUPOKOTO 3aCTOCYBAHHS y MEAUIIMHI OCKITLKH JOIIOMArae arperyBaTa
pe3yIbTAaTH YUCICHHUX BiIIOpaHUX 3a IEBHUMHU KPUTEPISIMU HAYKOBHX JIOCIIJKCHb Ta MPHUTH 10 BUCHOBKY
moa0 eekTuBHOCTI JiKyBaHHsA. Cepen iepapxii HAYyKOBHX METOIB, BianoBimHO 10 OkchopachKoi MIKaiu
nmokazoBoi MemuruHU (2009) BiH Tocimae BeprmuHy iepapxii. B octaHHI 2 mECATHIITTS METOX IOYATH
BUKOPHUCTOBYBATH y MApKETUHTY, SIK BUIHO 13 HAYKOBHX poOiT aBTopis [10].

Jns anamizy TeopeTHdyHUX (HOPMYITIOBaHb Ta BH3HAYCHb «CIOKMBUOI LIHHOCTI» Ta ii CKIaIoBHX Y
HAYKOBIi# JiTeparypu OLIBII JOMUTFHO CKOPUCTATUCH MiIX0aMH, sIKi OyJIM 3aCTOCOBAHI JJIsi METa-aHaNi3y y
MapKeTHHTY (QpaHiy3bkuMu HaykoBisiMu Jlapomem 1 Coyiie3oM [4]. BoHu BHAUISIFOTH OCHOBHI IPUHITUITY Ta
7 cTaniit MaTa-aHaJi3y y MapKETHHTY:

1. ®opmymoBaHHS JTOCIITHUIIBKOTO TUTAHHS 200 poOIeMu, BUBHAYCHHS 3MiHHUX;

2. 30ip icHyrouHx (EMITIpUYHHMX) IOCIIIKCHb, BU3HAYCHHS 0a3 MaHWX, THUIIB J>KypHAIB, SKi
PO3KpHUBAIOTH BUINE3a3HAUYEHY POOIEMATHKY;

3. BusHadyeHHS MOCIiAOBHOCTI HAYKOBUX METOIIB, IO OyJyTh BUKOPHCTOBYBATUCH Y JOCIHIKECHHI,
BHU3HAYCHHS KPUTEPiiB BKIIOUEHHS a00 BUKIIFOUCHHS HaYKOBUX JOCITIDKEHb y METa-aHai3;

4. BuzHaueHHs TorO, sika iH(opMallis TOBUHHA OyTH 3i0paHa, sKi i1 XapaKTepHUCTUKY;

5. KonyBanHst BUOpaHHX JaHWX, BU3HAUCHHS BiAMIHHOCTEH y BUOpaHHUX JaHHUX;

6. [HTeprpeTamis TaHUX aHaJi3y Ta CHHTE3Y iH(OpMAIlil;

7. Ilpe3eHTaltis Ta omyOIiKyBaHHS PE3yJIbTATIB TOCIIIKEHHS.

[lepmum eTtamoM MeTa-aHalli3y BHCTYyNae (OpPMYIJIIOBaHHsS NOCTIAHUIBKOI 3ajadi, sKa MOJIArae y
HACTYITHOMY: TIOIIYK, KOHKPETH3aIlisl Ta YTOYHEHHS IOHSTTS «CII0)KHMBYOI IIHHOCTI» Ta i CKIaJOBHX Y
Cy4acHOMY MapKeTHHTY mociayr. HeoOXimHO 3’sCyBaTH YW € CYTTEBI PO30OLKHOCTI Y TpaKTyBaHHI ITHOTO
MOHSTTSI HAYKOBUMH JKEpEIaMHu.

Jpyrum eranom € Bigdbip Ta BU3HAUEHHs HAHOLIBII peleBaHTHUX HAYKOBUX AOCIHIIKEHb Y Tamy3i
MapKeTHHTY Yy Cy4YaCHHUX HAyKOBO-METPHUHUX 0a3aX MaHWX Ta 3MIHCHEHHS IMOIEPEeIHBOTO BimOopy
myOmikariii. 3 1i€r MeTor s 00’ €KTUBHOIO Ta BCEOIYHOTO aHai3y HayKOBOI JiTepaTypH 3anpOlOHOBAHO
BUKOPUCTOBYBAaTH HACTYIHI HaWOUIbII aBTOPUTETHI HayKoBO-MeTpHuHi 0asu: Science Direct, Emerald,
Springer Link, tTa Google Scholar. [Ins nmomryky BiAMOBiTHUX cTaTell MOUUIPHO BU3HAYHMTU TaKi KIIFOYOBI
CJIOBA: «CHOXKMBYA I[IHHICTB», «CIIOXKMBYA IIHHICTH TIOCIYT», «33/JI0BOJICHICTh CIIOKMBA4a», «BUTOIU
CHOXKMBa4a», «BHUTAPaTH CIIOKUBAuYa», «PEKpeamiiiHi MOCIyTH», «BIINOYMHOK»; «CHOXHBYA IIHHICTH
pEeKpeamiifHuX MOCITyT..

Jlnst peanizarii TpEeTHOTO €TaIy MeTa-aHajli3y JOUUTFHO BU3HAYUTH KPUTEPIi BKIFOUCHHS pe3yIbTaTiB
y mojaneinuii aHanmiz. HaykoBo-meTpuuHi 06a3u JaHWX Ha ChOTOJHI JTO3BOJSIFOTH POOUTH «PO3LMIMPEHUHN
MOLTYK» HAyKOBHX JKEpeN Ta 00MpaTH Taki KpUTepii BinOOpy cTaTeil AK raiys3b AOCTiIKEHb, PEIeBaHTHICTh
Ta IUTOBaHICTh. HaiiOimpinr 00’€KTUBHUM KpUTEpieM sl BHOOpPY crareidl i3 3arainbHOi BHOIPKM MOXKHA
BBaKaTH I1X HMTOBaHICTh [25]. Iloka3HWK NMTOBAHOCTI € BIJIOMHM IHJAMKATOPOM <GIKOCTI» HAyKOBOT
myOmikarii, il BU3HaHHS HAYKOBOIO CIUIBHOTOIO, LIEW KpUTEpii MOB’A3aHUIl i3 aBTOPUTETHICTIO HAYKOBOTO
JKypHaIy, B SKOMY OITyOJIikoBaHa HayKoBa mparils. [{uroBaHicTh craTeil 3a 3aJaHUMHU KIFOYOBUMU CIIOBAMH Y
KOXHIN 0a31 JaHUX MOXKE PI3HUTHCH, TOMY IPOIMOHYETHCS BCTAHOBUTH TOPIT JUTSI BCiX HAYKOBUX JKEpelT — HE
meHie 50 UTyBaHb.

UYeTBepTHii eTam BKIIIOYAa€E BH3HAYCHHS HAYKOBHX JDKEpel, sKi BXOIATh y MeTa-aHaui3. AHami3
IIOBUHEH BKJIIOYATH Taki BHUAM ITyOJikamii: HAyKOBI CTaTTi, MOCTIAHWIBKI CTAaTTi, KHWTH, IIJIHOBI
nociipkeHHs (case study), auceprariiii, €KCIEpTHI CTATTi, T3 MarepiayiB KOH(PEPEHI[H, OrIsIad KHUT,
OMJIAZIOBI CTAaTTI Ta IHIII MaTepiald HayKOBO-METPUYHUX 0a3. BakimuBuM acmexkToM MeTa-aHamizy y
BiMOBiMHOCTI 70 pekomeHpamiid [50]. BuxiroueHHs MyONiKaTiB IOCIHiIKEHb, HEPEaeBAaHTHUX CTaTeH, IO
SKUX HE BIIAETHCSA OTPUMATH JOCTYI. BiamoBigHO 10 IMATOTO eTamy OyJii BUBUYEHI BCi 68 mkepen itepaTypu
Ta BHM3HA4YeHi OCHOBHI BIIMIHHOCTI y HAyKOBHX IOTJsIaX Ha CHOXHBYY IiHHICTh. Ha moctomy erami
3IIACHIOETHCS aHaAMi3 Ta cuHTe3. ChOMUI eTarl BKITIOYHB ITiIBEACHHS MiCYMKIB Ta MyOiKaIlif0 pe3yIbTaTiB.

OcCHOBHI eTany BigOOPY HayKOBUX JDKEPEI JiTepaTypH B paMKax MeTa-aHajli3y HaBeeHi Ha puc. 1.
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Mowykosud  3a0M1, ocHOBHI  KMOHOBI
CNOBA, WO NOBMHHI ByTHM B aHoTauii abo
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cnoBa y TeKcTi: «BHTpartM croMHBavan,
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Y

Ananiz niteparypu Ta
BHCHOBKM

Pucynok 1 — Cxema meta-anani3y BigOopy JiTepaTypH AJs BUSHAYEHHS «CIIOKUBYOT LIIHHOCTI»
Picture 1 — Scheme of meta-analysis of selection of literature for the definition of «consumer value»

Buxkiaa ocHOBHOTro MaTtepiajy gocjimkenHs. Pe3ynpTatu mocToro eramy mara-aHailizy, a came
aHalli3 Ta CHHTE3 3MICTy 68-MH JDKepen JIiTepaTypu Jalld 3MOTY BCTAaHOBUTH, IO OUIBIIICTE HAyKOBIIB
BBa)XKAIOTh «CITOKMBYY IIHHICTH» PI3HUIEI0O MK OTPUMAaHHMH «BHUTOIAMM», «IepeBaramMm» (3 aHrji. MOBH
«benefity) Ta BuTpaTamu abo xepTBaMHu (3 aHTI. MOBH «sacrifice») Takoi mymku HOTpuMmyroTkes y 70%
HayKOBUX Jkepen [4, 5, 77, 76, 73, 69, 55, 49, 42, 43, 34, 29, 16, 15, 36,93, 4, 51, 1,11 ], bakamiHcbkwii,
Menwnauk; SiImamoro; Byacaiin, ['i66ept i ['onbderro; Yimara, B. i Errept, A.; JIx. b. Cmit 1 Konreiit, Onapy,
[epueiic i Ilerepcon; Ménnep; JleBenOypr; Jlepoii-Bepennc, Ilrpeiikenc, bpenn 1 Ceinnen; SHHHTO;
Ixencen i Xancen; ["anmap3a i Caypa; Xayzen i [Ipeccu; DBanc; Yoi, Yincon i @aynep; Yan i [xanr; 3. Yen
u Jlyounckuii,; Yen i Ksecrep; Anr ta Onusa; byti-mononmmuii i ['yamreitn; @. Kotnep.

Jlesiki aBTOpH OTOTOKHIOIOTE CIIOKHBIY ITIHHICT 13 33I0BOJICHICTIO CITOKMBAYIB, I AyMKa Qirypye y
12% mxepen niteparypu [47, 52, 46,45,31, 27, 23, 20] : ®apneitn; Mypu; Mackapenxac, KecaBan i bepHakki,
Maxmyn, Xincon i AmniMm, Xyp, Kim i Ilapk; [ammapza, ['mn-Caypa i XonOpyk; ®mmaT, brokep i
byrua-mnanmmuii; Jlensramo-bamtectep i Mynyaspa-Aneman,; [Ipe6encen, Kim 1 VYiican; mpeacTaBisiroTh
«CTIOXKHMBYY LIHHICTHY» y BHTIISAI CYKYNMHOCTI TaKHX I[IHHOCTEH: (pi3M4Ha, COII0JOTiYyHA, €KOHOMIYHA Ta
HaBYyallbHA (KOTHITMBHA) MiHHICTh. CXO0Xi «IiHHOCT» BuAUIIIOTH Pandey & Kumar: remonictuuny,
atMocepHy Ta eKoHOMIuHy crnouBui miHHOCcTi; C.-K. UeH, TakoXX BHAUIAB COIIABHO-TICUXOJIOTITHII
ACTEKT «CIOYKUBYOI I[IHHOCTI» Ta iHIII KOMIIOHEHTH TakKi sIK: SKICTh Ta Hacojoja Bix cepricy [58, 57, 14].
MoxHa micyMyBaTH, IO JaHi aBTOPH TPAKTYIOTh CIIOKMBYY LIHHICTH — SIK Ha0lp MEBHUX MaTepialbHUX Ta
MOpaJIbHUX BHUTOJI, SIKi OTPUMY€ CIIO>KHBAY.

Astopu Pomponnnm, [[xymxy, HOcyd m PocMmamy BBaKarOTh IICHXOJIOTIF0 OCHOBOIO CIOKHBUOT
uinHocti. Yanr i Cs0, TaKOX MiTKPECTUIN BaXIIMBICTh €MOLIIN i CUMBOJIIB TIij] Yac CIIOXXHMBUOTO BHOOPY [63,
13]. ABropu Kymap i PeifHapn BH3HAa[OTh CIPHIHATY CIIOKHBYY LIHHICTh SIK YHCTY OIIHKY KIIEHTOM
OYiKyBaHUX BUTOJ, OTPUMaHUX BiJ mpomo3wumii. Ha mporusary nmsomy Kim, Kommmyia, crioxuBdy MiHHICTH
po3ninstoTe Ha Tpu Buad. 1.OdvikyBaHa BapTicTh BigoOpaxkae OaxkaHy IIHHICTh KJII€HTA, MOCHIIAIOYHCH HA
noTpeOH Ta Wi KII€HTa, a TAKOXK Te, K KIIE€HTH OYiKYIOTh, IO allbTEPHATUBHI MPOXYKTH 3a10BONBHATH Il
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rmotpebu. 2.CupuifHATa MIHHICTh BigoOpaskae sSK CHPHHHSATTS Ta IEPEKUBAHHS TOCTS IEpe] BXOIOM B
MPUMIIIEHHSI TOCTa4albHUKA TIOCIYT, TaK 1 Ti, 3 SKAMH TiCTh CTHKA€ThCA i Yac (paKTUIHOTO BUKOHAHHS
nociyru. 3.CrnokuBYa LiHHICTH AOCBiNy (TepeKuTa) POPMYETHCS K MEPEKUBAHHIMH, SIKI BHHUKAIOTH IIiJ
gac MpoIecy o0CIyroByBaHHsI, TaK 1 THMH, IO BUHUKAIOTH ITICIIA CIIO’KUBAHHS 1 BioOpaskae 3a0BOJICHICTh
KJIIEHTa OTPUMAHOIO IIIHHICTIO, OIIHCHOK BIAMOBIAHO 10 Iijei kimieHTiB. Cxoxoi aymku [IpeOeHcen Ta
PosenrpeH, siki BHOKpEMIIIN «CTIOKUBYY LIHHICTB AOCBiY», il GYHKIIOHAIBHY Ta EMOLiIHY CKiIagoBy [63,
13, 39,40, 59]. ®akTUYHO aBTOPU BU3HAYAIOTH «CIIOXKHUBYY I[IHHICTE» K CIIOKUBYY LIHHICTH IOCBiAY, TOOTO
CIIPUHHATTS 330BOJICHOCTI TOTPeO 1 OUIKYBaHb y MPOIIECi CIOKWBAHHS Ta €MOIIii 1 TICHXOJIOTITHUIN 3UCK
OTPUMaHI y MPOLEC CIIOXKKUBaHHS. Taky TyMKY po3aiisitoTh y 7,3 % HayKOBUX JDKEpes MeTa-aHalli3y.

HamacuBasim u Jlenusui; Hacyrion i MaBonmo, ta KaproBatm m Actyti; ['ybep, ['epman &
I'enenbepr, [53, 54, 38, 30] akmeHTyIOTh yBary Ha TOMY, IO CIOXHBYY IIIHHICTH (opMye sKicHE
obcrmyroByBanHs. Ha iX aymKy, Ha iHAMBiZyanbHOMY piBHI Oinbliie yBard MOTPIOHO TPUAUIATH
XapakTepUCTUKaM CHIBpOOITHHUKIB (HAalpHKIaA, KPEeaTHBHOCTI Ta eMOLIHHOMY iHTENEKTY), OCKUIbKA BOHHU
MaloTh BEJHMKHH BIUIMB Ha LHHICTb, fKa CIpUHAMAaeThcs crokuBayamu. Ilpaktuka opranizauii poGotu 3
JIOJCEKAMH pecypcaMH, siKa MOPOJPKYE Ta MIATPUMY€E KPEaTHBHICTh CIIBPOOITHHUKIB, 3HAYHO TMOKPAIIUTh
HaJaHHs [IHHOCTI crokuBadaMm. Takoi ® AyMmku i aBTopu bpomu, Yirrom u Bbpam,; Puxosa, Byxamuc,
Motitan u ['yTpo, fiKi BBaXaiOTh, IO caMe SIKICTb MOCIYIM € BHU3HAYaJIbHUM UYMHHHUKOM (hopMyBaHHS
CIIO’KMBYOI IIiHHOCTI. [53, 54, 38, 30, 62, 7, 58]

MokHa migcyMyBaTH, IO BHINE3a3HAYCHa TIpyla aBTOPIB OTOTOXHWIH CIIOKWUBYY LIHHICTB i3
«SKICTIO TIOCITyTH», TAaKOT IyMKH AOTpUMYIOThca y 10% mxepen niTeparypu.

Oxkpemoi yBard y (GopMyBaHHI «CHOXKHBUOI ITIHHOCTI» 3aCiIyroBYIOTh (pyHmameHTanbHi mpari E.
Huxtns, I1. Hoits, ©. Kornepa, 1. Apykepa, Jlapnoka K. E. IuXThnb po3risnaB CHOXHBYY IIHHICTH SIK
OCHOBHY 1/1€10 MapKETHHTY, MapKETHHT SIK MPHHLMUI MOBEAIHKU MiANPHEMCTBA Ta CIIOCIO MHCICHHS, SIKHH
3aKIII0YAETHCA Y TOMY, 100 HAaNpaBUTH BCl PIlICHHA KOMIaHii HAa NOTpeOH cIioKuBaya. ABTOp PO3IIISLAAE
npoayKT(cepBic) Ak (I3MYHY OAMHHINO ab0 TPOIeC, CYKYIHICTh HOTO OCOONWBOCTEH, SKi ICHXIYHO
CIPUIMAIOTHCSI, Ta SIKi OB’ S3aHi 13 0UiKyBaHHSAM KOPHCTi [58].

Cxoxoi nymku nputpumyetbes I1. Jloie BU3HaYarouy, M0 «iCTHHHUI MapKeTHH» — 1e ¢inocodis
VIIPaBJIiHHS, BIATIOBIIHO 0 SKOI OCHOBHOIO YMOBOIO BI)KMBAHHS KOMITaHIi HA pUHKY € BUKOPUCTaHHS O1IBII
e(EeKTHBHUX Y TOPIBHSHHI 3 KOHKYpEHTaMH 3yCHJb IO 33/I0BOJICHHIO MOTOYHHMX Ta MaiOyTHiX MOTped
crniokuBadiB. B Tol ke yac, HayKoBelLb HArOJIONIye HAa HEOOXiTHOCTI 3a0€3MeUnTH KIIIEHTIB MPOIYKTaMH, sIKi
MafOTh «CIIPABXKHIO CIIOXHUBYY IMiHHICTEY. Came me 3 HOoro TOYKH 30py 3a0e3MedYuTh JTOBTOCTPOKOBI
B3a€MOBUTIJIHI CTOCYHKH MiX KoMmmaHi€lo Ta kiieHtamu. 3a [1. JloiineM mapkeTwHr — 1e Oe3nepepBHUIMA
npoiiec 301IbIIEHHS HIHHOCTI TOBapiB Ta MOCIYT. MapKeTHHIOBa Opi€HTALlisl CYYacHOT'O YIPABIiHHS BKIIOUAE
OUiKyBaHHS KJII€HTIB IIOJO IIiHWU, SKOCTi, IIHHOCTi, OOCIYrOBYBaHHS, HAsSBHOCTI JOCTaBKH, KPEIUTY,
iHdopmartii, iMiJDKy Ta TapaHTii Ha TOBapW Ta MOCIYTH. HaykoBemb HArojiomrye Ha TOMY, IO CIPHHHATA
CIOYKHBYA IIHHICTh BKIIIOYAE TaKi CKJIAJIOBI SIK: CIPUMHATI BUTOM, BUTPATHU Ta IiHa. B Tol ke yac, puHOK B
CyJaCHHX YMOBaX € BHCOKOMIHJIMBHM, TOMY 3MIHIOIOTBCS TIOTPEOM CIIOKMBAYiB, SKi SBISAIOTH COOOIO
«crerudiuai  hopMm» 3aMOBOJICHHA «0a30BUX MmoTped» moauHu. [loTpedbn QopMyroThCs Ha OCHOBI
COLIAJIbHUX TCHCHIIIH, KyJIbTYpH, Ta 32 JOMOMOT'OI0 I[IICHAIIPABICHOIO MapKETHUHTY.

«CnoxuBya miHHicTE» 3a 1. JloisleM — 1€ OIliHKa CIOKMBauyeM 3JaTHOCTI TOBAapy YHM MOCIYTH
3aJIOBOJIBHUTH Horo moTpebu. BiH po3kpuBae MOHATTS «CHOXKUBYOI I[IHHOCTI» SK €IHICTH KOPUCHOCTI Ta
3aJIOBOJICHOCTI TiJ Yac CIOKUBAaHHSA Ta MIHIMAJIbHOI IIIHM 1 BHTpAT Ha CHOXUBaHHS. J[si BUBYEHHS
3a70BOJICHOCTI crioxuBayiB I1. Jloite pekoMeHAye MPOBOIUTH MOHITOPHHT 3aI0BOJIEHOCTI CIIOKMBAUiB Ta
MOCTIIHO BIOCKOHANIOBATH MAapKETHHI — MiKC. BayuBuM (akToM € Te, 0 KIYOBHUM Y 33J0BOJIEHOCTI
KIJTI€EHTIB € HE CTUTHKH ITOCITYTH, SIKi HATAIOTHCS KIIEHTY, a 9aCTO KIIFOUOBUMU € CYITyTHI IIOCITYTH, SKi MOXKYTh
3HA4YHO OiNbIlIe BIUTMBATH HA 33/I0BOJICHICTH KIi€HTAa. 3 Ii€l NPUYMHU B HAYKOBiH JiTepaTypi BHIIISIOTH
OCHOBHI Ta JOJAaTKOBi (IOTOBHIOIOYI) TOCTYTH, 30KpeMa mpo¢. bakamiHcekuil y [4]. ABTOp HaroJouIye Takox
Ha TOMY, III0 HEOOXITHO PO3AUIATH (PAKTHIHO HANMaHI MOCIYTH Ta «CIPHHHATI» MOCITyTH ab0 «CHPUHHATY
SKICTB» mociyr. Came CHPUHHSTTS HaJaHOi «JKOCTI» Y TMpoleci B3aeMOIl MpoBaiaepy cepsicy 3i
CHOXKHMBAa4eM CTa€ TEPEIyMOBOI0 «IOBTOPHOI MOKYMKW». MAaKTHYHO MOBTOPHI TMOKYIKHU PETYIIOIOTHCS
PEATbHOO CIIOYKUBYOIO IIHHICTIO, SIKa YTBOPHIJIACH MiXK KITIEHTOM 1 HaJJaBA4eM ITOCIIYT Y IIPOIEC] CIOKUBAHHS.
B Toli wac, sk mpwW TepIriid MOKYIIIi IMOIUT Ha TIEBHUW CEPBIC UM MOCIYTY PETYIIOETHCS OUIKYBAHHIMH Ta
CTOAIBaHHSIMHU CIIOKMBada. 3aBJaHHSAM MapKETHUHTY € MiHIMi3allisl Pi3HHULI MiX OYiKyBaHHSMH CIIOKHBaya i
peanbHOIO SIKICTIO HAJaHOTO CEpBicy.

I1. Jlotinp mocwmmaeTbes Ha AocCHikeHHS HarioHanmpHOI ciry»0u 3m10poB’ss BenmkoOpwuramii, ska
3a3Ha4MIIa, M0 MiJ Yac JOCHiPKEHHS 3a/I0BOJICHOCTI MAIli€HTIB MTOCTYTaMHu, SIKICTh JTIKYBaHHs ONMHHMIACH HA
14-tomy wmicui, B TOH 4Yac, SK 4yac OYiIKyBaHHs, IPY)KeIIOOHICTb MepcoHany Oyl OLiHeHi HaiBHILE.
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3aKOHOMIPHHM € T€, 0 KIIEHTH MIBUIKO 3BHKAIOTH 0 «THIIOBHUX» HA0OPIB TOBApiB Ta MOCIYT, cCaMe TOMY
BOHH 4acTO 3/iHCHIOIOTH X BHOIp Ha OCHOBI CYNMyTHIX a00 ToIaTkoBuX nociyr. Habopu nmociyr y nitepatypi
OKPECIIOIOTH K PHHKH, SIKi YMOBHO PO3AUISIOTHCS Ha TPU KaTEropii: «iCHYI0Ui» — e PUHKH B, SIKUX MOTPeOH
3aJI0BOJICHI; CKPHUTI», Ti, B SIKUX € TIOTPEOH, aje Ie He 3aJOBOJICHI, Ta PHHKH, IO 3HAXOIITHCS «Yy 3apOAKY».
DaKTUYHO «CIIOXKMBYA IIHHICTB» € PI3HUIICI0 MK KOPUCHICTIO Ta IIHOK CIUIAYEHO0 33 TOBAp YM IOCIYTY.
KopucHnicTs ToBapy 4r MOCIYTH YaCTO OTOTOKHIOETHCS 200 € OB’ SI3aHOIO 13 SIKICTIO MOCHYyTrH. B cBoto uepry,
y CHOXMBa4iB SIKICTh IOCIYTH YacTO acolLildoBaHa 3 NMEBHUM OpeHIoM. B TakoMmy Bumaiaky came TOProBa
MapKka BUCTyTa€e J00aBICHOIO MIHHICTIO TOBapy ab0 IMOCIYTH, Ta CTa€ MiAIPYHTSM IS IPUAHSATTS PIillIeHb PO
nokynky. Lle moB’s3aHo mepeayciM 31 CKIaHICTIO BHOOPY TOBApiB UM MOCIYT, OCKIJIBKH CIIOXKHBady 4acTo
CKJIaJJHO BHU3HAYUTHUCH i3 HAOOPOM OJHOMAHITHUX IOCIYT 3a aHAJOTIYHMMH LiHaMH. BapTo 3ayBaxkutu Ha
TOMY, IIIO CITO’)KMBYA ITIHHICTH MOXXE TaKOX BIPI3HATHCH B 3aJIGKHOCTI Bill TPYIl CIOXKHWBadiB. YMOBHO
BUJIUISIIOTh TPU KaTeropii: THX, XTO HAIUUICHWH Ha HU3bKY LiHY, THX, KOMY Ba)XIMBO B TIEPIIy Yepry
3aJIOBOJILHUTH CBOI IMOTPEOH Ta THUX, XTO OLIBIIIC HAIIICHUI HAa IPECTUX 1 OpeHI.

OnuH i3 ocHOBOIMONMOKHUKIB MapkeTuHTy ®@. Kotnep [36] po3risimae Taki Tpu KaTeropii CroKUBUYOL
LIHHOCTI: «CITO’KUBYA IIHHICTh HajaHa cnioxuBady» (Customer Delivered Value), sika siBisie cO00I0 CYKyTIHY
OYiKyBaHy CIIO)KMBA4e€M IWiHHICTb TOBapy abo0 MOCIyrd 3a MiHYyCOM HOTO CyKYIHHX BUTPAaT,»CYKYyIHY
cnoxuBuy miHHICTE» (Total Customer Value) — CyKyIHICTh BHTOI, IO OYiKy€ OTPHUMATH CIIOKWBaY IPHU
rokyti Ta «CykynHi Butpatu crioxkuBada» (Total Customer Cost) — e CyKyImHICTh BCiX BHIB BUTPAT, AKi
HECe CIOKUBAaY y MPOIIEC] OI[IHKH, BUOOPY, KOPUCTYBAHHS Ta IPH yTUIi3allii. 3a aBTOPOM CIIOKHMBYA IIIHHICTh
(Total Customer Value), sika crnpuiiMaeThcsi TOKYIIEM BKIIOYAa€ TaKi KOMIIOHEHTH: IIHHICTh TOBapiB,
IIHHICTH TTOCITYT, IIHHICTH IIEPCOHANTY, IIIHHICTh IMiIKY. B TO# ke gac, «CyKymHi BUTpaTH criokuBaday (Total
Customer Cost) BKIIIOYalOTh TPOIIOBI BUTPATH, BUTPATH 4acy, BUTPATH €HEpPril Ha MpuaOaHHS, eMOIiiHi
ButpaTu. CaMe TOMY CydacHi KOMIaHii MOBMHHI OyTH HaIlpaBJieHi Ha MOKpAIlEeHHS SIKOCTI 00CIyroByBaHHS,
iIBUITYBATH KBasTi(hiKaIiro MepcoHay Ta OpraHi30BYBaTH MPABHIBLHUH HOTO BiJ0ip, MIKITYBaTHUCH PO iMiIK
opranizamiif. B To# ke yac, HEOOXiIHO MIHIMI3YBaTH BHTpATH CIOKHBada Ha TOKYIIKY, Ta 3pOOWTH IIeH
mpoliec HalMEeHII eMOLIHHO BUTPATHUM.

Ha nymky I1. [lpykepa, MapKeTHHI Ha ChOTOAHI CTaB TaKUM IIPOLIECOM, II0 MOBHHEH 3a0€3M1eYUTH
HACTITEKM BUCOKE PO3YMIHHS TOTPEO CIOKMUBAUIB, IO TOBAPHU Ta IMOCITYTH 3MOXYTh «IIPOJIaBaTH caMi cedex»
Ax 1 J. [ennmepc ta M. Pomxepc, ®@. Kotiep, 3 Touku 30py 3aJ0BOJICHHS KIIIEHTIB HAroJiollye Ha
BHUKOPUCTAaHHI KacTOMi30BaHOTO a00 MEpPCOHANI30BAHOTO MAapKETHHTY, SIKMH mepexbadae iHAMBIAYalbHO
B3A€EMOJIIO 3 TIOKYIIIIEM, HaJaHHSI HOMY 1HAMBIAYaT-HUX CTUMYIIIB Ta HA YTPUMAaHHI KIII€HTIB OiIbIIe, HIXK Ha
3amydyeHHi HoBux kiieHTiB. @. KoTnep akuentye yBary Ha TOMY, HIO CIOXXHBa4 OpPI€HTOBaHWH Ha
MaKCHMi3alilo MiHHOCTI TOBapiB Ta MOCIYT NPHU LEOMY BiH XO4e OTPHMATH MPUHHIATHI BUTPATH Ha MOIIYK
TOBapy YW HOCIyru. BapTo BpaxyBaTd, IO CHOXHMBAaY Ma€ TaKoXX OOMEKEHHsS 3HaHb, JOCBiAy, 4acTo
0OMeXeHN piBHEM JTOXOIIB Ta MOOUTBHICTIO. Y KOHTEKCTI 3a0e3MeUeHHsT BUCOKOT CITOKHMBYOI IIIHHOCTI, D.
Kotnep 3Beprae yBary Ha KOHIICTIIIIO «TOTaNbHOTO yrpaBiiHHs skicTio» (Total quality management), sika
3aBOIOBaJIa MOMYJISIPHICTh Y CBIiTI CBOEI MOXIIMBICTIO 3a0€3MEUUTH €THICTh BIACTHBOCTEH TOBAPIB Ta IMOCITYT
Ha OCHOBI iH(popMAITii TPo MOTPeOH CIIOKHUBAUIB.

3 METOoI0 YTOYHEHHS TMOHSTTS  «CHOXHBYOi IIHHOCTI» TIOCHYT, MAOIIBHO 3BEPHYTUCH MO
KOHIIETITYaIbHUX HayKOBUX JIXKEpell 3 MapKeTHHTY, 30kpeMa Jlapnok K. 3a3HauuB, 10 3araqioM «IociIyray- e
Iist abo 1mpolec, L0 HOCHUTh HEOCSHKHUH XapakTep, sika B TOH e 4Yac MOXE CYNpOBOIKYBAaTHCh
BUKOPHUCTAHHSIM 1 (Di3WYHUX 00’ €KTIB, Ta SKa HE BeJle 10 BUHUKHEHHS MTpaBa BiIacHOCTI. [IOHATTS «mmocmyray —
«11e BUJ eKOHOMIYHOT AIsITBHOCTI CTBOPIOIOYHI LIHHICTB, Ta 3a0€3Meuyounii IeBHI IepeBary AjIsl CII0KUBayiB
y neBHoMy Micui» JlaBnok K. Kpim Toro, Ha ngymMKy aBTOopa, XapakTepHOK OCOOJIMBICTIO HOCIYT € Te, 10
CIIBpOOITHUKY KOMIAHIN CTAalOTh HEBII €MHOI0 YaCTUHOIO TIOCIYTH, ONHAK, IOCTAaTHHO CKJIATHUM €
3a0€3MeUeHHs] «TIOCTIHHOI» SKOCTI MOCHyr, Ta ii OUiHKHU. JlesKi MOCcIyrdm MO>KHA OLIHWUTH TUIBKH dYepes3
TPUBANU{ MPOMIKOK Yacy. ABTOp HArojourye Ha HEOOXiJHOCTI 30iJbIICHHS IIBUAKOCTI 00CIYroBYBaHHS,
HemomymieHHsT TepeOyBaHHa B deprax. JlaBmok K. BW3Ha4gae «CIOXHMBYY IIHHICTEY SK 3HAYHUMICTh
KOHKPETHHX [iii 41 00’€KTy y BIiAMOBITHOCTI JO KOHKPETHOTO iHAWBIAY Y KOHKPETHHH MOMEHT 4acy 3a
BUKJIIOUYEHHSIM BUTPAT, MIOB’SI3aHUX 13 BUKOPUCTAHHSIM 00’ €KTY.

®ipMu CTBOPIOIOTH LIHHICTh, MPOTIOHYIOYH TTOCITYTH, SIKi HEOOXiIHI KIIiEHTaM 3a MPUHHATHOIO [IHOO.
B Toit xe wac, mocmyrHm MOXKYTh 3aJOBOJBHATH HETalHI MOTpeOH KIi€HTa (BIAMOYHWHOK, MOXid B KiHO,
MepyKapHIO TOIIO), TaK i JOBIOCTPOKOBI MOTPeOH, HAIIPHUKIIA, K OCBiTa, KOPUCHICTH 1 BUTOAY SIKOT MOKJIMBO
OIIIHUTH JIMIIIE Yepe3 MeBHUH MPOMIXKOK Jacy. 3a xapakTepoM peaiizamii mociyr JlaBnok K. Buginse nsi rpynu
TIOCITYT: Ti, SIKi HAIIPABJICHI HA JIIOJICH Ta Ha 1X BIACHICTE: a) BIAYYTHI TOCTyTH Ta 0) HeBiMUyTHI mocayTH. Jlo
«BITIYTHUX» BIAHOCATHCS TIOCIYTH 3 MACAKHPCHKUX MEPEBE3CHb, TOTENI, CaJOHH KpacH, 0apu pecTopaHH,
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CIIOPTHBHI KIIyOW, NMpUOMpaHHS, XIMUMCTKA, BaHTaKHI TEepeBe3eHHA. J[0 «HEBITUYTHUX» BIAHOCATHCS
MOCITYTH PEKJIaMU, MUCTELITBO, PO3Bard, KOHCYJILTYBaHHsI, OCBiTa, iH(pOPMAIIiifHI Ta iHIII MOCITYTH.

Buxoasuu i3 TOro, 0 CIoKMUBay MOCIYTH Hece MeBHi (iHaHCOBI Ta He(hiHAHCOBI BUTPATH Y TpoLeci
npuaOaHHS Ta CIIOKUBAHHS IOCIYT, JOLUIBHO PO3IJISIHYTH KOMIIOHEHTH BUTPAT, 3allpOIOHOBaHI JlaBmokom
K. Bin, okpiM ocHOBHUX (DiHAHCOBHX BHTpPAT Ha MpUAOAHHS TIOCITYTH, a TAKOXK HerepeadadyBaHi BUTPATH, IO
MOXYTh BUHUKHYTH, BiH BUAUIMB Taki He (piHAHCOBI BHUTpaTH: BUTpPATH 4Yacy Ha IOKYIIKY, OYiKyBaHHS
HaJaHHs MTOCTYTH, BUTPATa Yacy Ta HasBHICTh BTPAUCHHUX MOKIMBOCTEH, HANPHUKIAL OTPUMATH MPHUOYTOK;
(hi3uvHI 3yCHWIUIA MM 9ac KYIBII TOCTYTH, SKi MOXYTh BKIIOYATH BTOMY, TUCKOM(OPT, HABITH TiJICCHI
HECTIPUSATINBI KOHTaKTH, TICHXOJIOTIYHE HABAaHTAXCHHS, SKE IOJSTAaE y TOMY, IO Y KIIEHTa MOXYTh
BUHUKHYTH HETaTHBHI BIMYYTTS, CTpaxy, Y HEMOMIpHI PO3YMOBI 3yCHJUIS;, «CEHCOpPHI» ab0 «JyTTEBI»
MIOAPA3HIOBAaYl — HEMPHEMHI TMOYYTTS, IMOB’s3aHI i3 CHPUHAHATTAM OpraHaMH YyTTs, 3amax, HeMpHEMHI
Bi3yallbHI TIpe/ICTaBIICHHS, HETaTHBHI KIIMaTHYHI yMOBH. KpiM TOr0, HayKOBELb HATOJIOUIYE HAa TOMY, IO Y
KIIiEHTa MOXYTh BUHUKHYTH JIOJJaTKOBI MPOOJIEMH IMicisl OTPUMaHHS MOCIYT, SIKi MOTPeOYIOTh pecypciB s ix
BHPIIICHHS.

[Tix yac BU3HAYEHHS Ta YTOUYHEHHS CYTHOCTI «CIOXXHMBYOI IIHHOCTI» TOCIYT BapTO 3BEPHYTH YBary
TAKO’X Ha BUCHOBKH JTOCIiKEHHS, sike Oyiio npoBeneHe Crro3an Kesini [37], B sitkoMy OyJio mpoaHaaizoBaHO
838 KOH(IIIKTHUX CKIaJHUX CUTYyalill y ray3i cepBicy, Mokasao, mo 44% KIIi€eHTiB BiIMOBUINCH BiJ] HOCIYT
BHACJIIIOK HECIIPOMOKHOCTI KOMITaHii HalaT! MOTPiOHY mociyry, 34% Oynu He3a10BOJIEH] AKICTIO KOHTAKTIB
3 00cITyroBytounM mepconaiom, 30% Ha3uBany 3aBUILECHY ILiHY, K MPUYUHY HEBAOBOJECHHS, 21% BKazyBaiu
Ha HECBO€YACHICTh OOcCHyroByBaHHS, mie 17% Haromocwiau Ha IOBUIBHY peakwilo KoMmmaHii Ha ix
HEB/IOBOJICHHS.

3 1BOT0 BWILIMBAE, 110 HA CHOXKUBYY I[IHHICTh BIUIMBAIOTh SKICTh KOHTAKTIB, IiHA, CBOEYACHICTh
00CITyTrOBYyBaHHS Ta pearyBaHHs Ha Pi3HI CUTYyalii mijg 4ac cepaicy.

BaxnuBy posib y BU3HAYEHHI «CIOXKMBYOI LIHHOCTI» Y PEKpealiiHuX MOCIYyrax € Take MOHSITTS SIK
«OYiKyBaHHS KIIEHTIB». Y KOKHOTO KIIIEHTa CEpPBICHOI opraHizamii (OpMYyIOThCS TIEBHI OYiKyBaHHS, 00
SIKOCTI Ta CKJIQJIOBHX CEPBiCy, sIKi 0a3yI0ThCs SIK Ha HOT0 cy0’ €KTMBHUX BIIOJ0OAHHAX Ta HOOAKAHHAX TaK 1 HA
OCHOBI TIOTIEPETHBOTO AOCBITY a00 y pasi oro BiCyTHOCTI Ha iHGopMaIlii, o (opMy€eThCS 13 HAMOIIIKIOTO
OTOYECHHS KJIi€HTa Ta iH(QOPMAIIHUX pecypciB, AKUMH BiH KOPUCTYETHCH. «CIIPUHAHATHN PIBEHBY» SKOCTI
MOCIIYTH € PI3HUICI0 MK «OUiKYBaHHSIMHU» KITIEHTA MO0 1€ TOCIYTH 1 TUM, «IIIO BiH PEalbHO OTPUMAB).
OuikyBaHHS KII€HTIB MOXYTb BIJIPI3HATUCh TaKOXX B 3aJ€KHOCTI BiJ TEHIEPHOI BIOMIHHOCTI, BIKY,
COINJIBHOTO CTaTycy. Takok O4iKyBaHHS KIIIE€HTIB PI3HUX KpaiH MOXKYTh CYTTEBO BIAPI3HATHUCE.

Bupinsiore «0akaHui» Ta «aJeKBaTHHN» piBeHb O0O0CIyroByBaHHs. BiIXWijeHHS MK HHAMHU
HA3UBaIOTh 30HOI0 TOJEPAHTHOCTI. Y pa3l 3HA4uHOI HEBIAMOBIZHOCTI Oa)XaHWX OYIKYBaHb Ta PIBHIO
00CITyrOByBaHHS, MO’KE€ BHHUKHYTU pi3Ka HEraTHBHA pEakiis, SKy 1HOAI MOXXHA BHUIIPaBUTH, a B IESKUX
BHITaIKaX TaKa KOMIICHCAIliS MPAKTHIHO HEMOXJIMBA. Y pasi, AKIIO CEPBIC HAIIPABJICHWHA HA pedi KIIE€HTA,
BUTIPaBUTH KOH(DIIKTHY CUTYAII0 JOCTATHBO JIETKO, B TOM K€ Yac, S]] MOCIYT HalpaBJICHUX, HATIPUKIIA], Ha
CBiIOMICTh JIIOAWHHM OCBIiTa, PO3Bard — BBAKAIOTHCS JOCTATHHO CKIAJHMMHU 1, y Pasi SKIIO BHUHHKIIO
HE3aI0BOJICHHSI KITIEHTA, 3MIHHUTE IIe OyBa€ BKpai BaXKKO a00 HEMOIKITHBO.

3araipHa 3a0BOJIEHICTE KJIIEHTA, a OTKE 1 CIIO)KHUBYA I[IHHICTE 3aJI€KUTE Bij{ CITIBBIIHONIECHHS I[IHHU Ta
SIKOCT1 TOCHYT, cuTyaTuBHUX QaktopiB [11]. Ilpouec cnokuBaHHsS BKJIIOYAE MiATOTOBKY JIO CIIOKWBAHHSA,
MIOKYTIKY Ta OI[iHKY ITiCJs MOKYIKH, Ka MOXe c(hopMyBaTH MalOyTHi HaMip.

[Mokynenp mocayr nepes MOKYNKO MOCTYTH OLHIOE Psi PsAJ MOTEHIIHHIX PU3HKIB MOB’I3aHUX 13
CTIOKMBaHHSIM CEPBICY, 10 AKHX BigHOCATH [11]:

— (YHKIIOHANBHUHN pU3HK (HE3a0BOJICHICTh pe3yIbTaTaMH 00CITyTrOBYBaHHS);

— (hiHaHCOBUH PU3HK (BTpaTa rpoieii, BAHUKHEHHS JOJAaTKOBUX BUTPAT IOB’I3aHUX i3 CITOKHBAHHIM
MOCITYTH;

— pU3UK BTpaTH 4acy;

— (hi3uIHMA pU3HK (TTOIIKOKEHHS MaliHa, BTpATa 3I0POB’S IIPH KOPUCTYBAHHS CEPBiCaMH)

— (izionoriyHUA(TICUXOJIOTIYHUH ) PU3HK;

— COLaJIbHUN PU3UK (3aHEMOKOEHHS 100 JYMKH OTOYEHHS);

— CEHCOPHUH pU3HK (HEOUiKyBaHi, HECTIPUATIIHMBI BIULIMBY Ha OpTaHU YYyTTiB).

[Ticms MOKYyIKM TIEBHOTO CEpBIiCY KIIIEHTaM IMPUTAMaHHO OIIHIOBATH IIOCIYTY, CTYIHBb CBOEI
3aJJ0BOJICHOCTI, sIKa MO BIUIMHYTH Ha HaMip MOBTOPHOI MOKYIIKU. Y pasi, SKIIO KIIEHT 3aJJOBOJICHHUH, BiH SIK
MPaBUIO BBaXa€, 0 OTPUMAB «BHUCOKOSKICHY MOCIYTY».

[TocmyrH, SKi HATAIOTHCS KIIEHTaAM MOXKYTh OYTH SIK «OCHOBHI» TaK 1 «I0JaTKOBI», IHOAI HAsSBHICTh
JIOJTATKOBHUX CEPBICIB 1 MOCIIYT CIIYKUTh OCHOBHUM CITIOCOOOM 3aI0BOJILHUTH MOTPEOU KITIEHTIB Ta 30UIBIINTH
iX nostmbHICTh. OKpPIM OCHOBHHUX Ta JIOJIATKOBUX CEPBICIB BHIUISIIOTh TaKOXK «CIeNU(piYHI» Ta «OCOOIUBI»
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rocyrd. Hampukian, s rotensHOI chepu 1me Moke OyTH Taka HeCTaHIapTHa IOCIyTa i3 «CIeialbHOTO
JTIETHYHOTO XapuyBaHH:s». [0 0COOTMBUX MOCIYT BIAHOCATH MOCIYTH BUPIIIEHHS MPO0JIeM KITi€HTa; MTOCITyTa
3 00poOKHK MpOMo3uLii ad0 pexiamaniid KIi€HTiB; HOCIYyTH 3 KOMIIeHcanii 30MTKiB, 0 BUHUKIIHM y TpoLeci
CTIO’KMBAHHS TIOCITYT.

Jist 301IBIIEHHS «CMIOXKHUBYOI MIHHOCTI» JOUUIBHUM € 3HIKEHHSI He()iHAHCOBUX BUTPAT ITOB’I3aHUX
i3 oOciyropyBaHHAM. A came: 3HIDKCHHS 4Yacy Ha IOKYNKYy Ta Ha HaJaHHA MOCIYTH, 3HIKEHHS
MICUXOJIOTIYHOTO HABAaHTAXCHHS Ha MOKYTIISA, 3HU3UTH BCi (Pi3WYHI 3yCHIUISI Ta CEHCOPHI MOPa3HIOBAYl IS
KIJTiI€EHTA A0 MIHIMyMY.

Jns  3akpimieHHsT BHUCOKOI «CIIOKMBYOI IIHHOCTI» y CHOPUHHSTTI CIIOKWBada JOIUIBHO
BUKOPHCTOBYBATH Ta BIOCKOHAIIIOBATH CydYacHi Ta KJIACHYHI 3aCO0M MapKETUHIOBUX KOMYHIKaIliii:

— 0coOHCTI KOMYHiKaIii (TepcoHaIbHI IPOJaXKi, TPEHIHTH, EKCTIEPTHI JYMKH CIIOKHUBAYiB);

— pekyiama (CydacHi IHTpeHeT-TUIaTGOPMU 3 POCYBAHHS MOCIIYT CEPBICY, COIialibHI MeJTia, 30BHIIIHS
pexnama, 6aHepH, IHTEpHET KOHTEKCTHA peKJlaMa, KIHOTeaTpH, I0TyO-KaHajH, TIOIITOBA PO3CHIIKA);

— CTHUMYJIIOBaHHS ONHUTY (3HWKKH, KYIIOHH, TOJapYHKH, TIPH3H, IIPOMO-aKIIil);

— 3B’S30K 13 TPOMAJCHKICTIO (TIpec-peri3u, KoH(pepeHIlii, CrenianbHi 3aX0A1, TOProBi BUCTaBKH Ta
SIpMapKu, MELICHTAITBO);

— IHCTPYKIi Ta 0JaTKOBI MaTepianu (BeO-caliTH, BiIEOTi M, TOJIOCOBI MMOBIOMIICHHS );

— KOPHOpaTUBHUN Au3aiiH (BizyanbHe OQOPMIICHHS Ta IEKOp MIATPUEMCTBA Ta MICIh HaTaHHS
cepBicy, 00cIyroByBaHHs, GipMOBHIA OJIAT).

[ 3a0e3nedeHHs SKOCTi HaJaHHs TIOCYT a OTXKE 1 U 3pOCTaHHS «CIoKUBYOi IiHHOCTI» 1. ['apBin
BHIIUTUB TaKi OCHOBHI KOMIIOHEHTH: JIOBipa IO IpoBaiifiepa IMOCIYr Ta HOT0 YeCHICTh, OE3MEYHICTh,
JOCTYIHICTh Ta IMPOCTOTA JOCTYIY, KOMYHIKaTHBHI acleKTH 3 0OKy HajaBada MOCIYT, PO3YMIHHS IPoOiieM
KIIiEHTa, JOCSDKHI XapaKTEpPUCTHKM MOXIHUBICTD 3a0€3MeYUTH SIKICHY OOCTaHOBKY, BBIWIMBHHA Ta
KBauTi(hiKOBaHWH MEpCOHAN, HANIHHICTh, IMBUAKICTh pearyBaHHs, KOMIETEHTHICTb.

BucnoBku. KputndHunii aHami3 mKepen JiTepaTypH 1aB 3MOTy 3pOOUTH TaKi BUCHOBKH:

1. B octanHi gecaTupiuys BigOynach €BOIIOLISA PO3YMiHHS CIIOKUBYOT LIHHOCTI, OLIBIIICTE Cy4acHUX
HAYKOBILIB, ~70% IPyHTYIOUNCH Ha TIONEPEIHIX HAYKOBUX AOCIIIKEHHSAX, TPAKTYIOTh «CIIOKUBYY IIHHICTHY
SIK OLIIHKY Pi3HHLI MK >KEpTBaMHM Ta MepeBaraMi, 10 OTPUMY€ KII€HT y mpolieci o0cayroByBanHs [4, c. 22].
B To#i wac, sSx «mepeBaraMm» € MaTepiaibHi, IICHXOJOTIYHI YW OyIb-SKi IHIN BHTOOM CIOXHBada, a
«OKepTBaMM» € OTO BUTPATH OYIb-IKUX PECYpPCiB: MaTepialbHUX, PI3MUHKUX, TYXOBHHUX, YACOBHX.

CrokuBYa LIHHICTh € OCHOBHUM OPIEHTHPOM MapKETHHTOBOI AIsTBHOCTI OpraHizarmiii.

CamMe cmnoci0 TpakTyBaHHS CHOXHBYO!I I[IHHOCTI pEKpeamiiHuX MOCIHYT SK PI3HHULSA <OKEPTB» Ta
«TepeBar» CIoXXHBaya JI03BOJISIE CYYaCHUM HayKOBIIIM HalKpalie po3yMiTu BaXkeli BIUTUBY Ha HBOTO.

2. IcHye psin anbTepHATHBHUX HAYKOBUX TOTJISIIB HA CIIOKMBYY IIHHICTh: 30KpeMa € HAyKOBIIi, SKi
OTOTOKHIOIOTH CIIOXKHBYY 13 3a8[I0BOJICHICTIO, KUIBKICTh TAKUX HAYKOBHX JDKEpEN y MpOLECi aHali3y cKiaja
~12%. HayxoBi po0OoTH, B SKHX CIOXHBYY LIHHICTb OTOTOXHIOBAIM 13 CHPUUHATTSAM OTPUMaHHX Ta
OUiKyBaHUX MEPEBar, a TaK0X MCUXO0JOTIYHUX BUroj ckianu 7,3%. Ille~10% Bcix HayKOBUX pOOIT CIUPATTUCH
Ha OTOTOXKHEHHI CIIOKUBYOI LIHHOCTI i3 «fKicTio» mociyr. OmHaK, BapTO 3ayBa)KUTH, IO B CKIAJHHUX
KOMIUTEKCAaX pPEeKpealiiHuX IOCIyr HiHa MOKe BHCTYIIATH SK CIUIAUeHA <OKepPTBa», a SKICTh BUCTYIATH
OTPHMaHNMHU «IepeBaraMu». MakTUYHO aBTOPH, SIKi OTOTOXXKHWIM CIIO)KHMBYY I[IHHICTH 3 SIKICTIO MOCTYT,
OKPECIIOIOTH i SIK €JIEMEHT BiIHOCHH «OKEPTBU»-»IIEPEBATM).

BopHodac, mMpakTHYHO BCi HAYKOBII CONIJAPHI Y IyMIIi, IO «CHOXXUBYA I[IHHICTHY», «IKICTHY,
«3a7I0BOJICHICTEY» Ta «JIOSITbHICTE» MAIOTh MIITHUAN 3B’SI30K, PO IO CBIIYATh YHCICHHI €KCIIEPUMEHTAIbHI
JOCIIH, 6 OCHOBHOIO LIKAJIOI0 BUMIPIOBaHHsI CIIOKHMBYOI IIIHHOCTI € mikana JlikepTa.

3. «CnoxuBYa HiHHICTH» PEKpealiifHuX MOCIYT € CKJIaJHUM KOMIUIEKCHHM IOHSTTSIM HEPO3PUBHO
TIOB’I3aHHUM 13 33JI0BOJICHICTIO Ta JIOSUTHHICTIO MOKYIIIIB (OaKaHHSIM Ta 3AIMCHEHHSIM IMOBTOPHHX TOKYIIOK).
CrioxuBYy IIHHICTH MOKHA PO3YMITH SIK yTHITITAPHY, 110 HANpaBlieHa Ha 3a0BOJICHHS (i3UYHUX MOTPed Tak
i eMouilHy (reIOHICTHYHY) LiHHICTB, SIKa HallpaBJIeHa Ha 3aJ0BOJICHHS eMOLIIMHUX, OCOOUCTICHUX, TyXOBHUX
moTped Cro’kuBaya.

4. CroxuBYa IIHHICTH y cdepl Mocayr Mae BHpaXKeHy Tally3eBy CIEHU(IKy Ta BKIOYae GopMu
CHOXKMBYOI IHHOCTI: ()YHKLIOHAJBbHY, EMOLIHHY (IICHXOJIOTIUHY), COLiaJbHY, EMiCTEMIYHy Ta KOHKYPEHTHY .
Crio’kvBYa IIHHICTB € AyXKe YyTIUBOIO JI0 CUTYaliiHUX (aKTOpiB, MO CYIPOBOHKYIOTH OTPUMAHHS CEPBICIB
Ta BiJl TTONEPEIHBOTO «CITIOKMBYOTO JOCBIIY», SKHA OTPUMYyBaB crokuBad. CKIAQAHICTIO Y BHU3HAUYCHHI,
PO3YMiHHI 1 CTBOPEHHI CIIOKHMBYOI IIIHHOCTI Y cepi cepBicy y. T. 4. peKpeamiiHuX IMOCIyT € Te, IO iCHYE
BEIMKa CKJIATHICTh y BHSBJICHHI 1 3aJ0BOJIEHHI «CHelu(igHuX» TOTped UM «IepeBar» CIOKHUBaya,
HAIPUKJIA]] €CTETHYHNX, TyXOBHHX, EMOLIITHIX.
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PE®EPAT

TlNopstako K.K. Teoperndni 3acamu cmokuB4oi IiHHOCTI pekpeartiitaux mocayr / K.K. Topsako //
Bichnuk HamionaneHoro tpancnoptHoro yHiBepcurety. Cepist « Exonomiuni Haykuy. Haykoswuit sxypaai. — K.
HTY, 2022. — Bum. 2 (52).

VY craTTi HaBeIEHI OCHOBHI pe3yIbTaTH TEOPETHYHOTO JAOCTIIKCHHSI CYTHOCTI MOHATTS «CIOKHBYA
LIHHICTBY» MOCIYT Ta 11 CKJIa0BI.

OO0’ €eKT AOCIHIIKCHHS — TEOPETUKO-METO IOJIOTIUHI 3aCajIH CITOKUBYOT IIHHOCTI.

[IpenMeT mocimiKeHHs — CIOYKUBYA [IHHICTh PEKpeaniiHuX MOCIyT.

MeTo10 AOCTiKEHHSI € BU3HAYCHHSI CYTi TTOHSTTS «CITOKUBYA IIHHICTEY PEKPEAIHHIX TTOCITYT.

MeToau JOCHIKEHHST — METOJ aHalli3y Ta CHUHTEe3y, ACAYKII Ta IHAYKIi, y3araJbHEHHS Ta
cucTeMaru3allii, abctparyBaHHs. Y JaHii CTaTTi MpeACTaBICHUI MeTa-aHalli3 HaiOIbIl ITUTOBAHOI HAYKOBOT
JTTEpaTypy 3 METOI YTOYHEHHS Ta BH3HAYCHHS TOHATTS «CIOKHBUOI ITIHHOCTI» chepH peKpeamiifHmx
nocayr. Po3riissHyTi CydacHi aclieKTH 3aCTOCYBaHHS METa-aHali3y HayKOBOI JIITEpaTypu Ta 3MiHCHEHO HOro
3aCTOCYBaHHS 3 METOK) BU3HAYCHHS CYTHOCTI MOHSTTS «CHOXKHUBYOI I[IHHOCTI» mociyr. s mporo Oynu
aJafToBaHI METOAWKH MeTa-aHami3y OIMCaHi y TPOBIAHMX HAYKOBHX TIpalsx 3 MapKeTHHTY Ta
3aIpoNOHOBaHa METOAMKA MiI00PY HAYKOBUX JDKEPEN JITepaTypH 3 HAyKOBO-METPHUYHHX 0a3 TaHUX.

CucremaTn3auis JitepaTypu BimOyBamack y mporpamHomy cepenoBuii EndNote9.0. IIpoBenenuit
MeTa-aHaii3 BKIo4nB 113 HayKoBUX JKepen, OJHAaK, y BUOIPKY yBIMILIM 68 OCHOBHUX JKEPET JITEpaTypH 3
MapkeTHuHTy. [IpoBeneHuit MeTa-aHai3 TO3BOJIMB CHCTEMATHU3YBAaTH HAYKOBI MOTIISAN HAHOLIBIT IIMTOBAHUX
POOIT 3 MAPKETUHTY Ha «CIOXHBYY IIHHICTBY MOCIYT, BU3HAYUTH OCHOBHI 1 CKJIQJOBI eJIEMEHTH. Y CTaTTi
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OyJI Tako>X BU3HAYCHI (aKkToOpH Ta iX Kiacudikamis, siki GOPMYIOTh CIIOKUBYY IiHHICT. Bu3HadueHi Mexi
MIK CITO’KHMBYOIO IIHHICTIO, SKICTIO, 33JOBOJICHICTIO Ta JOSIbHICTIO CIIOXKHUBAYiB.

Kputnunuii anami3 Jpkepen JiTepaTypud JaB 3MOTY 3pOOMTH BUCHOBOK, IO CIIOKMBYA IIHHICTH
peKpearifHuX MOCIYT € PI3HUIICIO MI’K OUiKyBaHMMH BUTOAaMH(IIepeBaraMu) Ta BUTpaTamu ( JKepTBaMH), SIKi
OTpUMY€ CIIOKHBAY HiIl Yqac CIIOKUBAHHA.

KJIIOUOBI CJIOBA: MAPKETUHI, CITIOXXMBYA I[IHHICTb, PEKPEAILIMIHI ITOCJIVIH,
CKJIAJIOBI CITOXXMBYOI HIHHOCTI, LITHHICTb IIOCJIVT.

ABSTRACT

Goryachko K.K. Theoretical bases of consumer value of recreational services. Visnyk of the National
Transport University. Series «Economic sciences». Scientific journal. — K.: NTU, 2022. — Issue 2 (52).

The article presents the main results of the theoretical study of the essence of the concept of «consumer
value» of services and its components.

The object of research is the theoretical and methodological principles of consumer value. The subject
of research is the consumer value of recreational services. The purpose of the study is to determine the essence
of the concept of «consumer value» of recreational services. Research methods — method of analysis and
synthesis, deduction and induction, generalization and systematization, abstraction. This article presents a
meta-analysis of the most cited scientific literature in order to clarify and define the concept of «consumer
value» in the field of recreational services. Modern aspects of application of meta-analysis of scientific
literature are considered and its application is carried out for the purpose of definition of essence of concept of
«consumer value» of services. For this purpose, the methods of meta-analysis described in the leading
scientific works on marketing were adapted and the method of selection of scientific sources of literature from
scientific-metric databases was proposed. Systematization of the literature took place in the software
environment EndNote9.0. The meta-analysis included 113 scientific sources, however, the sample included 68
major sources of marketing literature. The meta-analysis allowed to systematize the scientific views of the
most cited works on marketing on the «consumer value» of services, to determine its main components. The
article also identified the factors and their classification that shape consumer value. The boundaries between
consumer value, quality, satisfaction and consumer loyalty are defined.

A critical analysis of the literature has led to the conclusion that the consumer value of recreational
services is the difference between the expected benefits (benefits) and costs (sacrifices) received by the
consumer during consumption.

KEY WORDS: MARKETING, CONSUMER VALUE, RECREATIONAL SERVICES,
COMPONENTS OF CONSUMER VALUE, VALUE OF SERVICES.
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